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Abstract

In social marketing, it is important that behavioural change actually occurs, and that social value is created. Social value can be
defined as “influencing behaviours that benefit individuals and communities for the greater social good”. This paper first presents
an overview of the history, definition, essential elements, processes, measures, and development procedures of social marketing.
Three case studies are then described, which were designed and implemented on the basis of Lee and Kotler’s model, with the goal
of “behaviour change towards expressing willingness to donate organs or not”. The key to social implementation is the application
of the 8 Benchmark Criteria. The case studies suggest that it is important to conduct sufficient formative research, to create new
value from the insights of the target audience, to develop a plan on the basis of the most appropriate theory for the situation, and to

co-create the plan with diverse stakeholders.
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V=T =T 4 X, = VS ROEBUZANT, MAD2 I 2=7 4 &KE L TOITHOER %
R EHBIET) EERPIRINTND LY, Ax DITEAERPERICEZ Y, S MEna&EInd 2 &n
FEThHD, ARETIE, V=¥ ~v—HFT 4 TIZHONWTHE L7=0 6, [TEERO BRI E2EE e LT, M
IR D TR ERA~DITIVEL ) IR 5 5 RIS DT 2D — 21T 5.

AAROBREREITNIIRE L~V THHD, Bt R R 2 EH & T 2 IEFE S OBRKP A METH 5, 0
fiRRED—2 L LT, NESHRME BRI RA~OITEER ) ITHE N2 Y T, BAOEEERET 12. 7% (NIRRT, 2017)
THY, THHOERNRESZ2WNS | RNFERLTOWARWEBOR ML Thod, £, NEFIERREOHR IR
W, gD AT HRIZONT, [EHH6THARN] LEIZT2EE, oF 0 EREL - BERETERWADREZ T
Wb, LichioT, ML, BRERE - BERMTEEREI LICT 2 ABLNWI EBRETHY, BE - TR %
BT ZEBRAREE LT, £, BESREOMEL, (V= v l~—rT 40 VI DNERTE S 50 OEEE)
(Lee & Kotler, 2019) & L THZEET HNTEY, V=X ~—FT 4 U7 O EEEF & LUCREb) & & 272,

14



AARNNVA—/rT ¢ 2 TR 5E5 185 1 5 (2023) Japanese Association of Health Marketing Vol. 1, No.1, 2023 (The First Number)

2. V=V X Nw—TT 4T DRER

V=X =T 4 T DIERIT 60 FIEETH D, EOMERIE, AREE - BORDB L~ —0 T 1 78T
ENEIHEL TN D, ITFEMEDR LTS, AREAE - BOR DT T, (OB % B8 Lo ER = TH
0, 1960 HARICFEE EENCRT 2 FIEF DDA E > 72 (Manoff, 1985; Ling et al., 1992) , 80 4EARIZ IRk
f (WHO) 28 [V =y =—0T7 407 &0 ) SHELMH LY, ERERICHZAT L 91272 (White and
French,2010), 90 FRITIFKIE, 2000 FRUTITHRETERBORODE L 2570 E, Y=Yy v=—0T 4 72N
TeBORONLEE « EfapEATE (R4, 2021),

—J, v =T 4 VTS ETIE, 1950 R, = 2— I — 7 TN RFOLETFHE Wiebe 3 [RERBEZAMD L D
[ZIED ZEMTERVDMN? EMVDT Tz (Wiebe, 1951) DORE o2nF L7, BEERMICENL TWe~v—47 4
VT OBEEESITIER T D 2 X OWT DM A E 572, 1971 4|2 Kotlerand Zaltman (2L 0, [V —T x /L~
=TT 47 LW BENYID TEDI, FRNRT AT T OZRMEICEEE 5 2 5 X510, BEEHE, sk
E, AIa=f—var, i, BLOTH#RELZBE LT r s 7 52%5 L, REL, avitr—AT52L)
& EFE &7z (Kotlerand Zaltman, 1971) , €D, ¥ —3 v v~—47 T 4 > 7 OREECER DG S AT, Andreasen
(&, 1995 R, DG Ltaof@aton B2 AL LT, 6 0BRMRITENSEEL RETIobnTn s
7 Wk L CREEN B O~ —r T 4 v B &R T 5 Z &) (Andreasen, 1995), 2006 4EI2iE, [HANIITEIAR T
HD, FARIZBVITENZOW TR L, T2 L2 2 FIZx L TRVHIZRZETZT TIEAR+oTh Y, EBRIZITE)
HEDMEIDERRLIRZDHRETHS] (Andreasen, 2006) &, fTEVAEROEEMEN RS 7,

D%, EMTY =Y N~—07T 4 VT DFEEPILRL, EROSRIL LD, V=YY ~—FT 4 7D
AENERINBNEEFEHINDZ ENAEL, HHANIZERDO ENTERERET HLEITHONZ, £ T,
2013 4%, [EREY —v ¥ ~v—4T 4 7% (International Social Marketing Association) FKIN Y — % )L~—>r7F 4
> 74 (European Social Marketing Association) , ZEM Y —3 v /L~—/ 7 ¢ > 712> (Australian Association of ~ Social
Marketing Association) DIL[FET, GEINTERNFEH ST,

F7o, TNEIEIZ, AR ESNZEREORE LW T 07T LAONE - Eix X570, FRETY -y~
—rT 4 T ORSMNROL BTz, 2016 ALKk Y —v v v~—4T ¢ 7% (Social Marketing Association of
North America), 2018 4RIZIIRIK Y — ¥ ¥ /L~—47T 1 7% (The Latin America Social Marketing Association) &
TI7VHR )=~ —0T 4 > 7He (The Africa Social Marketing Association) 23MHRVN TN SNTZDTH D,

ARIZBWTS Y =V ¥ v —F T 4 7T HAFELEZ 3R L, EREMICEE SN ESR, AEARE S,
FERPIIT A AROBREICHE LA RTIARHE T 0 7T LERET D 2 & OB U bivic, EREMEH
DO A ZT, EEIL, 2021 4 H, FELKRACY —v v v~—FT 4 VTR X —E RN LT, BUE, H
B — v b~—rT ¢ T HEBERE D Prf. Jeff French Z &t 13 408 14 £ ORFEE TR S h, #HEICEW
TEVZ 0T 7 7 e —F iR 2 SR - R - AERICHFZE L TV 5 (https://www.jsocialmarketing.org/ ), F7z,
V= v —r T 4 BT A IE LW EEEEZ BAY & L 72 website [https:/o-socialmarketing.jp| % 3.6 EIf, %
DEFBITHZDH TN D,

3. V=V Ne—TT 4T LiX

V=YX N =TT 4 T AN, Y=y =T 4 7 BRI TRV, K0 B0 ERE AL, @
A=A 2=T 4, TLUTHRBHIZE > TOHIMMEE (social value) DRAEZ LB LT, EERLVTEI~OLE
ZARET D7D DRI, AR TH 2, ORI EEENY =V ¥y v~ =TT 1 7 OESE (E
By =S¥ ~—0T 4 VR, 2017) 1%, BITOLED Tho,

“Social Marketing seeks to develop and integrate marketing concepts with other approaches to influence behaviour that
benefit individuals and communities for the greater social good. Social Marketing practice is guided by ethical principles.
It seeks to integrate research, best practice, theory, audience and partnership insight, to inform the delivery of competition
sensitive and segmented social change programmes that are effective, efficient, equitable and sustainable.”

(AAFER : V=V = —FT 4 o 7 8lE, ~—T 7 4 v T OMEE A RTIEELREOST 28Ik, TV—
YR ATy N OFBIZET, AARA I 2=T 4 —2kl LTOTBOERZRT L2 BFTLOTY, V—
VXN =T 4 T OFERIT, MEEMOBETAEARL LET, 20 LT, WEAFERL, KbHEDRFIEL R,
T FERICEONT, HRE - B DOA YA FEMAGDEDSZ LT, BRITEBEHEAT OITEIAEML,
BRI N—T1TE T2, RN, 25N, NETRBARER (L0 BWiRz oL 57200 v filAh) 2925 2
ExRARRLTVWET,)

=TT TSk, B ERDIELEDIANLTHLN, ~—TT 4 T ORAMERIT (55 Th D,
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TaxBRE~—TT 4 T ERFATWDS Ta~v—T b (FEN) ~—77 4 7] DR, AxIE, el s3#fic
TP —EREHD EVHITE) EEITE) 2 &5, Ao, BEITION, T, B/ RP—ERICLVELR
DAMEDF AL sl L 0 @, I EEC 206 TH D, ZOREMBEHTITR N M ERHBTE 5K )12k
N, ~—rT7 4 7 OMERARANIEKR L, flxiE, MOMRBORICERE TS (BOR & EETEhE OZKH), A~
DORBETTHIDICT I F U EME %5 R T E T 7 F U 8RTE & O 7e X THh D (AR, 2021),
COTEINESICEE LRSS [V — v ~v—FT 4 7] LTS,

HEICEE LUVTEHNCOWT, BATIZEWZ Eidbh>TWER, BEFEOITEINLH LVMTEI~E X720, Fil
VMTENE LgET D DIXE S TIXRW, 7o h, NE, [TEIEZAZX 5 Z LIk L TEDLERARLEE U AL TH
Do A=Y =TT 4 VT EF R0, RO, FEREROEE 72 EIEEEN R b OBREENEDOTH S,
L7eA3o T, N2 DSHTCIATEN AR 23 72 DITiE, RER0ED L E 2 A 5 Ml 2423 5 Z EARAIRTH 5.

BIZX, RTZADENT-HEEZRH & D EWVIITENCOWT, ZNEITHI Z LIV ELNDMIEE, # Ak
H b LRV, H5ACE - T, FEMEETREICEED Z &0 LRV L, HRSERNREICR S Z L
BLAARVY, LidsoT, [EaRMBIE, 17838 — L DMETV0 D I A—T 2 E L, TRENOITFEITE 2V BLHR
L2, ATHEEE +2ICREL, 2200 BbNICER LSRN OITER PR A A G hE 528 T, £
— T ~OMifE % T =T —A A FURDNORRENTRT D2 &N, ITHEROFENMEEED D, 72, 207 kR
BT, RLedH AxEEEZAL, HATLHZELEERKRA L FTH S,

4. Y= x N~ —FT 4V T OVAER
V=X =T 4 7, LIRUE, VY=Y NAT 4 T~—rT 47, HECHREM, At omp

FEHEE S v o _— LIRS B, £ Z°C, Andreasen (2002) 1%, Y —Y v b~—>7T ¢ v 7 OEE & RRIO R,

RHNNZ, —B LT e —F a2 RiETE70, 6 oD [(RNuF~—0 77347 VT BEELE, &blg, H#

AT A NV 200FHREMAT- 18 DO F~—2 « 7547 YT A, H[EH National Social Marketing

Centre > HIRBINTWD, ZNHDOERZLITILHIEET 5,

@® 17%) (behaviour) : BEEDERTHKRDOL T, EEOITHEREZ BN LT 5, TDOLDIZ, MOITHIZ VD FE TIE
ZBHDM, TENEEDXLIICHET B0, HIEZTAHZ ENEETH D,

@ &7 Av Mt (segmentation) : [FECHEEE, 1TE)NZ — 72 EHLEORHEE O A& BRE LTI —TkL,
ZDNZNZE ST 7a—F %479,

@ FEEM (customer orientation) : {TEIER LT M REICE N E Y TD, SR FIEEROZRESCH A 27—
ZICESE, KMREOEEFRAS, 178, ER~OEEZIEET L2 L BRUTH S,

@ HE (competition) : TEIERAETHEFIZ L T, MBEZZ S & T HTBOHE O EIMEIZT 5,

® A vHA bk (nsight) : FEEHHE ROV TWRWEEFHOITEIRCEZDZ L THD, MRE~DREND, 7
T —F IEORFIC O/ D BEREREET D,

® #m (theory) : fTEVZERE L, 77 0 —F HiEEEB 2 BT, xR0 BOTERZOMH - 7 L2 A5,
K LT HHARMEITEIORMIC L > T, RERFRELIEEL TS ORRAS M TH D,

@ Z&Hi (exchange) : H7=ZRATEND, HHREIZL > THABAITHY, KO BDIVEHEDLLDONRL L RFIUIITE)
R, B TEIO - 0I5 5 Z LR NREB X, 1TEIZE 2 TICEd 213 E IR0 S HA A Y N
STWAIEREEX D Z LENETH S,

=T 47 v A (marketingmix) : TET A LHEGICESE, —oTIHRL, SR~ T 172
v A (B, i, s, Yre—tar) 2HAV5D,

Fhabb, [V—vx Dy K] RITEI~OEREZFHNE LTEY (D), O~DOEZREFLliK (O~—r 7
4TIy TA) PANRENTEY, &612, BETRDLIOTIERL, EECLT7T Y M hh (EFERITHOLER
BETe) ZRE W FHMET 2 E TOTa v RAEIToTNA TR T T AN, HOY—Vy~v—rT 4 T EHRE
% (Lee & Kotler, 2019) ,

5. V=V N—TT 4 TDTukR
V=X =T 4 TIHER ORI T A TH D, FDOT 0 ZAETIMITONTIE, WHO, ZHE
National Social Marketing Centre, #[E| Strategic Social Marketing (French, 2017), >[E CDC, Il Doug McKenzie-Mohr,
5 Griffith KFEBEB L TEY, TNHEZRAE LIZET VK LIDRTERBY Tho UK, 2021), 5 &4 51T
B LATIERZRT N2 D7 N—THEEITRIRL (BIR - SRHRE), € OITENIRTT 5 HEE LifE4FrE L G
BT OWAE), ZROICKHLT D700 BAERIMR AR LT rAGERE) FEL, TORENE, 04T -
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i ]

K1 Y=y ir~—FT4r7DFatA (EEER

T, BERNICED LI ETIUT DO THA ) 03, MROFRITEBFET D0, av—yx~v—rT 4
YT THOWHLNDFEETER L TRED 10 steps 7 EARHIZHEE LT 2 Lee & Kotler E7/L(2019) 23, JARH), 7>
ORI DOREITER LB W=, ZTOFIEEE 1ITRT,

# 1 Lee & Kotler &7 /L% F\ =it 5555 E O FIE

2T A
T, MRROEE S LTS il (R, Rk L) 2RET D, TOSIREEH
W B | OWR WEORE, BGREHE, WML &2 BTEsE R SIck > THLNIZT S, K
1| A - SIS, EEORNERET S, HAJL T, BESI—L LY FfLOLDOTH Y, IRENLEEL
DR VITEISEER LTEHE, R8I WIHIEBE X D0EEWRT D, 51T, T
F U, HWNCHGT 2 BEREO 0 DTS5 Y CGHE &) D O ERE - Prd 5,
2 | IREHT | BERIESCE R E IR A 5 2 A B D SWOT 8T &1T 5.,
S oAt if%mﬂ,ﬁ%%i@@ﬁﬁ%ﬁ?fwéﬁﬂﬂﬁﬁé(tfﬂmeoﬁh,tf}V
e, b@ﬁ%é%ikﬁ,7~#%4Vﬁiy7x~®ﬁm@&5,@ﬁ@%ﬁ%mwftﬁxy
FOFMETT O, HBIS, RRERD1OBDNNIEEDOE T AL 2T OHNLERET D,
ITEVERE | £, TEEE (MAREEZ B LI WEEDITE) % 1 502 SRET 5, RIS, HEkEE
4 | EIF—n | (TEEEZERT DO AMREDERTREFERCFRE), BHREE (TehEEE2E
DFE BT 27D AR BB DGR T &, BHTEEW 2RET D,
WARIGEN TRE LVTHEY L0 biFdetTd (Bia), [EE LUMTE IS 2R Shi-
BERE, ZOITEIDORD VIR DR T 4 v~ (lifl), FOI78E% & 572008 ST 23

1TENICH

A
5| ; W5, SO ORI, {2 €2 —i COENE, 72— N SO
WAHE (L AT X > THIE LT D, 26 ORMHEFE (formative research) (T K7p4x8%, Wil 2 &0

FZEHELTTY, 4 oOBERZFEHICHET S 2 L AEETH S,

ROV a | BETAITEE AT, BELZW TZE LVTE I2oWT, MARREICEI>ZEZTHH

6 =T O | WL ERUET B, TN EEY 525 4 DOER & FIZ L, 17803 LT LU Ml 2

CipE(4 AlETAHZENEETHD,

WAKBEICLE LTEIRRT T2, ~—7T 47 I v 7 A 4P) BFE,

Of FhHRRE (Product) : FEEFEM (M ATEEDN, L LVMTEIR L 5 2 & TELN DIk bilE

DB T 4 b)), BFEEY (RLIVTEIZOL D), JEREY (TEIERE XX 5440

K7 i) 252D,

R B 12 | OffikS kRS (Price) : ST ARIRE N BEATENZ L ABRICSHA Y 2 XA MEFEL, &8 (T8

~ =T | DOIKLERE ) - P AOE), L& EFEOT N, LHERY AT) b OTHE

7 ST REND, INLERLTIEEEZD,

v 7 A% | QUi (Place) : MAXRED, 1TEIZ VDO EZTEDINDIIOWTHE R D, 1TEIZE & D%

RE ST DB M B2 b DN E B EDBRMICH D X O IBE T 5, 178 % & AT

95 LERAIREEE 208 5 97,

@7 vE— = (Promotion) : SIAKREIZH > TUILWZ &, FTEITHELNDI KT (v

NEABEET DIEE), AvE—, AvkrVy—, MAMNAReIRT7 L—X, Fv LD 4D

TSNS,

FEFB ORI E L TOET S, EIT4 FENHLINT Y M ARIETSAE,

< AT FHENC R LT EAUE E OB DAL 2 & E,

2o -77bfy}ﬂﬁ:ﬁ%uﬁféﬁﬁﬁ%%@ﬁ%%wﬁ(%%%ﬁﬁan )

8 i :TW%ﬁAME:ﬁAﬁ%%@ﬁ%,ﬁ%,%%Kﬁﬁé%m%ﬂﬁﬁécx?y74 <
RELT-T— LB L CTEIEEER LA D N TE 5,

« A X7 NRTE S ARIEE OATENOZALDMERRIEICK LT ED & D iAo v 37 b

EH726 LEnalET 5,

9 THD FHE OB RIZIESW TR EE G2 B TRBUE T 5, MMEOFIH TaeeE 4 L i L, St A%t
BAE GELIA—)N, BRAEETORENELDLZ LD D,
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S wt i | AR, ERRHY, B2 WIS U B R SRR A MR S, BRI, 2-3 AR P
ZE< GBI & AR ORI TH 5,

AT @ AR (2021) 55-63 H & % & ICEH 1B,
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6. HEEFBH] 1 TEBERAT —VETAEZEME LEMF ¥ o _—

Z2ib, MEEREEEFRAOITEIAR ) ITERZ YT, Y=Y h~—rT 4 7 D7 u ATHEDE R -
FEhi L7z 3FBNZ DN TRT,

X9, {TENVER AT —FF /L (Prochaska and DiClemente, 1983) ZAdhl L7-FEMF v o= ThHbH, 1D
TutRESE, VRATIT 4 v/ LB a—, AASEOBMIRDZ DD 10,000 FOEEHE, KFAEDHR
HHROT= DD ENE « ERmAAE /2 EAAER, 2 DI E < step6 £ THH LT, RS, EEFAEDIIHERND,
ITRNVERAT — VT VOFBEMEOIER F 28 Lz, 2 baMs, KEBEOMKE IR LT,

F2 BREFREOMLEZHANLE LIERRIES vt X

AT o7 NE

1 | BMOBTR | g tE R REOm 1

2 | IRBSHT HEREROKRZEEZPLE LG TH D (NVEFEEFIIES),

HEBERRPE, &6, TEERAT—VEFAICHELELDLZ L& L,

ARIRE | RMBEORTEHHIL, KRPFAEIIANETYD CTERERRERICET 2NN b, K¥PE
DT DY) BHERFERN T0E 5D L, 2, VH—FOLTE, RUMETEXDZ &

NTEDRENRZET bz,

- FTE RS gt OB ER R E TS

ITENAARE L | - FEk BAE « IBRERBHEIC S\ T, ezt 7 mtE 2 (YES, NO Zi@R LI-H/IcE 9 7

4 | =D L0, BERROER L TE

E c BAEEE  IEEHMREMLICE L T, BEREER L, TOBBEFERETDHZ LixkUIR
L7, BHLWZETEEES

- BEEE AR ERPRYRIC L D~ A AL A, SR, BEFRICHT AL, A
ETHDHEVIEMR, o TrERN

ITENCHE | - "X T4y b ELVWH#RE > TWD, EX DS - L2 b, FhEE—RHICEZ,

5 | #5258 T, FREOORBRDE[BEOLNE, WEEWNH X, FRADA v E—IL%

RO | - SIS b L L ORFICEEICAEENT 2V EIRZ D, BILAEWEHICE BFRRFEN

TRIET %
B bLEDL, AT LEL TLEERNTES S & OIS
o | BT A= [REBE, THREFFERREE (© BSRREOERZTET 5 L) & T ADERECA »
LWL | YRR Z LB TELLOTHS,
T AR

MRLE AR U iER Y, B (Zajone, 1968)% FV, [RIEFEKZN T B B BURAZIR CHETT,
HEEOHLERTEA DY —2 va vy TBRSADIFEptm-> TWET2 2] 221 HEELE, V—2 v
a v ZOER, KTIICEIT 27 27— FORERNG, BELLEO 65% 3 BLE b -7, BE (BR) RRERE %
)gR L UL, BeMERIELEEYE (Freedman & Fraser, 1966) % VY, BEEIRED D OFR L OREEEEE L=, 1T
TEXEE SR e L KRB R & LT, TENRER T Th D, FRRIC KDL, 23y MAV B, R
EORME MG DT TR -2 DARZT D (RO BERIZOVWTH D] 523 (Largest organ donation
awareness lesson) C, ¥R AMRFEERMPRER Lo, M ARITEORERE - ATEHIOREIZ LY, IEaHEEcBE 258, 1
A= UNHEHFIAEIC ER L, BEFIREZ, 16.8%0°5 34.5%ICHNL 7=,

ek, ARFEEBIOFEMEL T, —HOREMMAL, (TTERY T BWitad o< 5] (AR, 2021) OF6
B, HEREFRAIC DS MR OSLE B OW TR 7 7, EEOBMAERIE, EHE, MERJREBLEIZREL
TR 8 ISR ST\ 5,

7. A EEEH] 2 FHERTTEIE R IS < 4
IR TR 1T D EMEAITEN R IS S FHITh D, Ajzen(1985) 1T K 0 28 S 4L72 FHEAYITHY R R
(theory of planned behaviour) & 1%, {TEIOWRERFX HTEIER] THY, ZOITENIKT 5 THEE (attitude) |, 1T
BT 2 TEBIIBLEL (subjectivenorm) |, T4T8h= > b= —/ L)% (perceived behavioral control) | 12X W HIEZ D
EVIHOTHD, 2EV, TRIZIELTODITENIK LT, 1TENC X » TEIN DG RICMEZE T, RO

18



AARNNVA—/rT ¢ 2 TR 5E5 185 1 5 (2023) Japanese Association of Health Marketing Vol. 1, No.1, 2023 (The First Number)

KR ANE DITE A HELE L COTEIUTIGE R 720 RV, ZOITEN A 2 372 DI ERRRIREEN H > TES
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AR TH D EE X LI, ZHOME #%@ﬁmﬁ%@ﬂbf%toﬂiﬁ,E%%EEQ(WMﬂmM@mmm
1993 ; Kerner and Grossman, 2001), #ESRIFIZRIT D IMPE= > b o —/L (Wolffenbuttle eral., 1993) 72 &, EIEAY/21TE)
WZxt L ToOFRAEL RENTVD

HREFTREA D —>Th HEERBFFREOWT, ZOFHE O BB E LTUIZ WA, RFEEFIT N TR
FHBSE, FICRFEENRE Lz, Z0OHBAE LT, RFEIZE > TEERTFZIGT 52 LIF—RA X T
HY, BEGHITRZRATHD Z &0, EERELLREINTEOLThHD, 2, MBEHIZE>TOMER 5 HIX
MSDEMLEZEZ D5 E] THD2Z b oNIThoT,

ZTIT, FT, ORI L ETEZRTAY PFARRY—, BEERICETIEIRZ L —25NICEEERL, 4
H@ﬁ“@ﬁﬁ%%iéﬁﬁﬁﬁJf%é:k,ﬁﬁﬂﬂ%m%ﬂ%éﬁmﬁTiiﬁfhé & ORI AENRE LT,
WIT, BEREHE, R E TORLRMN 1 R AZIEH L, AR MOERE BF MoERFRTI—F (K
2) %A L7z, RO QR = — ROl - BRI 21 MEME L, RUMICERARTER_ATHE L, BHE
NEE @D D Z L 2B LT, Y B RiF SR D 444 2 2 R & LIeT o r— FORER, IR A & — 2385 L7 80. 4%
Db, 56. 1% NERFROBELE UL EE LTz, £z, 11.8%0% HHSFH— K ICEEFR LTz,

M2 B0 HOBERES— K WEs— K SR

FESREER 3 FHERTEERE 7 V—I U 7R ERAVWZEH

B D OKIEICE Y, 3 LWVIBSRIEHEEEE RO U —7 by MEERT2ICH 20, HRERO@EMITE LT
FEAITEMGR A, V—7 Ly MERICBWTZ L—3 U 7382 W E=H6Th 5,

7' AT MEGERRUZ D OLEEASAL T AOREKRN LD L LT FROIERFIEE LTOI 7 L—I 7 2hR)
Bod, 77— THREE, [HREERTHERC, RRAESNTEHEOWL OO OMIEEZERY, ZNEEHT D
ZEIZEoT, BEREEHET LR LMIRTE S (Entman, 1993), RENRLOLE LT, BFE LWTEIZIRD
ZLICkoT oD LD BT LIRS T 4 T [P FGT7 L—24 (gainframe) | &, LF LVWMTEhE
WHARNZ LIk TROEBLOEMATEIRTT 4 77 TR KT L—2 (loss frame) | D, 7 L—=3
Y OBEAICEL L, #—Fy b NxR, #ERTHTENCK L TEDRED Y A7 #BALTNDENE H )
NEELEZ BND, Fl2, 747 « TE—=NLEEHEL, X - 7L—2FHW= A=V, Y1 v - 71 —L0%
HAOWBE X 0V BBORREZF &R TZENHLNIZENTWD (Coxetal., 2006 ; Shen and Dillard, 2007),, *}534
PHERITEN S L CE VB ER IR EEH > TOABRAITIE, 1R 7 L—A A v b — IRt R g Bz &) Tl
NEFFO, —J, BEMEMENEAITE, RO H ORI, SRS 5 TREERH 5, L
7o TC, ¥—4Fy NEOBRCH R/ LIy, BHEEETSZENEETHD (Abraham and Kools, 2012)

BTG, BERAICRFTEX D2 LT A TRHICBX TRALT A UREDOE /IZ ] L0 OHLWY
MG 233 2 MR & Uiz, FHERTEERRICR T 21T ~DOR DT ¢ T REE L LT, HIREORE O -0 KY)7:
TEEEZLZ L, BELEERTRIINEY —T7 Ly FRZOANTEL EE DT L, EHHFEE LT, &Y
BELTWD, FRBNWNZEEEE LT L, [TiHhay br—L e LT, BEEWIHITATHOOEEZ ERKS
DU BERE L, V=7 y MERRIZBW T U=V VIROBEHREZEH L, L1AADF T4 o FHED
FEE, ERILEARLE LD —T Ly e LTHA U7 L—4, BEREBVEERZTEREZ LD —T7Ly b &
LTHRRATZL—AEFARELONRIINAHAIRE SN, FERIZIERRA T L—20) —7 Ly MRS, 5B
FFICEAR SAiz, RFEFIOFEMIL, [1TTERFE TR BWitad o< 5] (AR, 2011) 5 10 BIZfRahTnd

8. fEEE
ARRTI, Y=y ~—rT 4 U TIZOWTHBLL, HFUZEHED 7 1t 22Jll»> TR -« FEhii S vz B ARDFES
19



AARNNVA—/rT ¢ 2 TR 5E5 185 1 5 (2023) Japanese Association of Health Marketing Vol. 1, No.1, 2023 (The First Number)

FIEEG AR TR LT, V=X A~ —F T 4 DO 2T LTRSS TRV, EEITE., F O,
BN TF =0 I FAT VT HBWHT 22 LiZhH D, BARNZATEN BIEE B2 7 — 57T 1 7% ED, BT,
SRR Z 0T THREOA YA MEeFlE L, TR L Zh g B A MEEZfRIZT 5 2 & BRI KT
H5, THITE, FNODOERNLHE L HENPI7ZRNER 5B 2 DMAWERLETH D, ZIUTFIEE DA TITEL <,
SRR BREE b oL AT D Z ENETH D, E I, FIEIIIER LWV O BMOITEZERZMRT 2 & NRAIKR
ThY, FhiERE~OEHEELMLETH D, LB SRR AT— I AV A — L HAIT L ENEELEEZ D,

V= =T 4 U TIEEDS AR FEEN LD 2 DAL ITEYNZ TN, TTEID LD KWttt o< %)
ZEMEBLENDZ EEESTND,

mEE e
ARG, B MRS FEEM K 29 F£EENFZEBIK, 5 49 Bl = ZEM AR - AFFEBhRR & 52 (T 72 i JERk
RONBEEEL,

MR ECHRE
A LT, T~ SRIGAEIE R,
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i good (X L) L, B, UL, BN TODHERE, VBICL VT E200THY, V=% AT v R

(social good) | IZDOWNWT, —DDERREHNDLZ EIFTFELY, Fo, LR REL &b B2 oD, —
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